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Growing Revenue for your Hotel
from the UK market :

Unlocking the UK market’s potential for you — practical steps to boost
visibility and revenue, working with Excelerate.

The UK remains one of the world’s most valuable outbound
travel markets - yet many hotels struggle to build consistent
traction and loyalty here.

As your UK-based team, we represent your hotel directly to UK
based corporates, MICE planners and leading TMCs managing |
international bookings.

| +44 203764 6910

| Sales@excelerate-consulting.co.uk




Who We Are - and
How We Help Hotels
from around the World

Excelerate provides full sales and marketing
representation for hotels outside the UK,
helping them drive measurable growth without
the cost of an in-house in-country team.

We focus on creating meaningful relationships,
generating new revenue, and keeping your
property front of mind with UK buyers.

Looking to grow your
reach in the UK and Europe?

Our in-market team connects you with the right decision-makers — corporates, leading TMCs and event organisers —
to build long-term partnerships and consistent revenue.

Case Study: South Place Hotel

Hear from the 5-Star South Place Hotel in London about how
we’ve helped them increase bookings and expand their reach
within the UK market and beyond.

See Us in Action

Watch our corporate video to discover how Excelerate drives
growth for international hotels, delivering real results through
targeted UK outreach.

https://www.youtube.com/watch?v=YblgTVpwTok https://www.youtube.com/watch?v=HVHSI4wHqgzs

Why International Hotels Choose Excelerate

Results you can track. ROI you can trust.

Working with Excelerate means gaining a local team that acts as your brand ambassadors in the UK - with full
visibility of progress through our Salesforce reporting system.

Reduced overheads versus hiring in-house
Fast activation and measurable ROI

Consistent communication and transparency

Access to established UK corporate, agency and MICE networks

ot UK outreach and Monthly reporting & ROI
3@: appointment booking | dashboard
g. Strategic MICE and (? Partnership feedback and
< corporate engagement ) continuous improvement
Brand positionin Training / Up-skilling for UK market
‘00 P g *,l? g/ uUp g

across UK channels engagement

“Excelerate became a true extension
of our team. Within months, we saw
measurable growth in UK-sourced

bookings.”

— Dean GM, South Place Hotel, London

Call us today on
+44 20 3764 6910 UK Business Hours, or
email us at sales@excelerate-consulting.co.uk
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“The UK market is competitive - but
with the right local partner, it’s one of

the most rewarding. Excelerate gives
you the presence, relationships, and

momentum to grow.”

Emily Lockwood, Managing Director,
Excelerate Consulting

Growing Your
International Hotel
in the UK

Start building your UK
presence today
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